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Abstract Keywords 

Scientists peeked at AI marketing around the world and found it's super strong: 

boosting sales, grabbing attention, and all that. But guess what? People also freak out 

about their privacy and wonder if they're being played. So the big question is: how can 

we use this AI magic without freaking everyone out? That's what this whole "ethical 

algorithms" thing is about. Finding ways to leverage AI's power while keeping things 

cool and trustworthy for all. Think of it like a friendship: you want the fun and 

support, but you also want to feel safe and respected. That's the kind of relationship we 

need with AI marketing. 

In our research paper, we will attempt to discuss the topic by presenting three case 

studies, through which we explore how to balance the power of artificial intelligence 

in marketing with consumer trust.. 
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JEL Classification Codes :  N30 ;  M31  
 الملخص الكلمات المفتاحية

؛ الذكاء الاصطناعي
ثقة  ؛الخوارزميات الأخلاقية

؛ المستهلك؛ الخصوصية
 التسويق.

 في الهائلة قوته واكتشفوا العالم، أنحاء مختلف في الاصطناعي الذكاء تسويق عالم إلى العلماء تسلل
 الخصوصية، بشأن حقيقي قلق اكفهن! المخاوف من يخلو لا الأمر لكن الانتباه، وجذب المبيعات زيادة

 سحر من الاستفادة يمكننا كيف: هو الكبير السؤال وبالتالي،. للتلاعب يتعرضون كانوا إذا عما الناس ويتساءل
 لاستغلال طرق إيجاد": الأخلاقية الخوارزميات" مفهوم جوهر يكمن هنا الذعر؟ إثارة دون الاصطناعي الذكاء

 . الجميع واحترام ثقة على ظالحفا مع الاصطناعي الذكاء قوة
 كيفية خلالها من نستكشف حالة دراسات ثلاث تقديم خلال من الموضوع هذا سنتطرق إلى بحثنا، في

  .المستهلك وثقة التسويق في الاصطناعي الذكاء قوة بين التوازن تحقيق
  M31  ؛ JEL :N30تصنيف 
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I.INTRODUCTION: 

As the digital winds swirl and technology reshapes our world, a powerful dance unfolds in the 

realm of marketing. At its heart lies the intricate duet of artificial intelligence (AI) – a force of 

unparalleled potential – and consumer trust – the ever-precious currency that fuels the entire 

endeavor. This dance, however, is not without its challenges. The very power of AI, its ability to 

personalize, predict, and influence, raises ethical questions and concerns about privacy, 

manipulation, and discrimination. It is in this delicate space, where algorithmic prowess meets 

human trust, that our research shines its light. 

Our journey explores the multifaceted landscape of ethical AI in marketing through the lens of 

three distinct case studies, each a microcosm of this global conversation. In China, we delve into the 

intricate web of the social credit system, where targeted advertising entwines with social and 

economic consequences. We ask: how does this unique ecosystem balance the benefits of 

personalization with concerns about surveillance and control? 

Shifting gears, we navigate the dynamic terrain of European e-commerce, where Booking.com's 

personalized pricing algorithms waltz with GDPR regulations. Here, we examine the intricate 

balance between optimizing revenue and respecting data privacy, and explore how companies can 

build trust amidst a complex legal framework. 

Finally, we cross the Atlantic to Brazil, where the vibrant world of influencer marketing gets a 

technological twist with Natura Cosméticos' AI-powered approach. Can algorithms effectively 

capture the emotional nuances of trust and brand loyalty in this highly personal sphere? And how 

can companies ensure transparency and avoid ethical pitfalls in a world driven by digital 

endorsements? 

1. Research problem : 

The promise of personalized experiences and streamlined efficiency has propelled AI to the 

forefront of marketing. Yet, this immense power poses a critical challenge: maintaining consumer 

trust in an age of algorithms. This study delves into the ethical complexities of AI marketing through 

three diverse case studies, each illuminating the delicate dance between technological prowess and 

consumer trust across international contexts: 

A. China: Where Social Credit Meets Ads: In the intricate web of China's social credit system, 

targeted advertising takes on a new dimension. Can algorithms wielding personal data and 

influencing consumer choices coexist with transparency, (Olsen, 2020)fairness, and individual 

control? This case study delves into the ethical quandaries raised by this unique convergence. 

B. Europe's Algorithmic Bazaar: Booking.com's Personalized Pricing: Across the European 

landscape, where data protection regulations stand tall, Booking.com's dynamic pricing 

algorithms raise questions about transparency and fairness. This study examines the potential for 

bias and discrimination within personalized pricing models, seeking solutions to balance 

personalization with ethical considerations. 

C. Brazil's Influencerscape: Natura's AI-Powered Matchmaking: In the vibrant world of 

Brazilian influencer marketing, Natura Cosméticos turns to AI to select brand ambassadors. But 

are such algorithms a recipe for authenticity and trust, or do they risk diluting genuine 

connections and manipulating consumer perceptions? This case study explores the ethical 

intricacies of AI-powered influencer selection in a culturally nuanced context. 
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2. Research questions : 

- How does the integration of the social credit system into targeted advertising affect consumer 

trust and perceived control over personal data in China compared to non-social credit based 

systems? 

- o what extent are existing transparency and opt-out mechanisms of AI-powered advertising in 

China effective in mitigating concerns about manipulation and discrimination based on social 

credit scores? 

- How do different levels of price transparency and user control in Booking.com's personalized 

pricing algorithms influence consumer trust and perceived fairness in European markets with 

strong data protection regulations? 

- What strategies can Booking.com and similar platforms adopt to address potential biases and 

discriminatory outcomes arising from personalized pricing algorithms in diverse European 

contexts? 

- How does the use of AI to identify and select influencers for Natura Cosmético's campaigns 

impact consumer trust in influencer marketing compared to traditional influencer selection 

methods in Brazil? 

- What ethical considerations arise from using AI to analyze consumer data and personalize 

influencer marketing messages in the Brazilian context, and how can Natura Cosmético address 

these concerns to maintain trust and brand loyalty? 

3. Hypotheses 

A. Main hypothesis : 

Balancing the power and capabilities of AI in marketing campaigns with safeguarding 

consumer trust requires a contextualized approach that addresses specific ethical concerns and 

adapts strategies to comply with diverse international regulations and cultural expectations. 

B. Sub-hypotheses :  

- Social credit system and targeted advertising in China: 

- H1.1: Consumers in China will express lower levels of trust and control over their data in 

AI-powered advertising linked to the social credit system compared to non-social credit 

based systems. 

- H1.2: Existing transparency and opt-out mechanisms in China may be insufficient to 

mitigate concerns about manipulation and discrimination, potentially leading to negative 

consumer sentiment towards AI-powered advertising. 

- Personalized pricing in European e-commerce: Booking.com: 

- H2.1: Increased transparency and user control over personalized pricing algorithms in 

Booking.com will lead to higher consumer trust and perceived fairness, especially in 

countries with stricter data protection laws. 

- H2.2: Proactive bias detection and mitigation strategies will be crucial for Booking.com to 

address potential discriminatory outcomes in personalized pricing algorithms and avoid legal 

and reputational risks in diverse European markets. 

- AI-powered influencer marketing in Brazil: 

- H3.1: While AI-powered influencer selection may offer benefits like efficiency and data 

insights, consumers in Brazil might express concerns about authenticity and trust compared 

to traditional influencer selection methods. 

- H3.2: Transparency and disclosure of AI involvement in influencer campaigns, alongside 

clear consent mechanisms for data collection and personalization, can help Natura Cosmético 

maintain trust and avoid ethical missteps in the Brazilian market. 
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4. Approach: This study will employ a comparative descriptive analytical approach, utilizing case 

studies to explore specific ethical concerns within AI marketing and draw insights across 

international landscapes. 
 

II.THEORETICAL FRAMEWORK: 

The rise of artificial intelligence (AI) is revolutionizing marketing, offering hyper-personalized 

experiences and unprecedented efficiency. However, this immense power comes with a delicate 

balancing act: maintaining consumer trust in an age of algorithms. This chapter delves into the 

theoretical underpinnings of ethical AI in marketing, exploring the challenges and opportunities that 

arise from wielding AI's data-driven prowess. 

AI in marketing often functions as a digital puppeteer, subtly influencing consumer behavior by 

leveraging vast datasets to predict desires and manipulate choices. This raises concerns about a 

power imbalance, where algorithms hold the reins, potentially nudging consumers towards 

purchases without their full understanding or informed consent. 

1.Psychological Manipulation and the "Nudge" Factor: 

AI marketers can exploit cognitive biases, emotional triggers, and social cues to subtly 

influence consumer decisions. Examples include: 

A. Scarcity triggers: Creating a sense of limited availability to induce urgency and purchase. 

B. Social proof: Highlighting others' endorsements and purchases to influence behavior. 

C. Personalization and flattery: Tailoring messages and recommendations to individual 

preferences to foster a sense of connection and trust (Nitin Liladhar Rane, 2023). 

These tactics, while effective, raise ethical questions about informed consent, transparency, and 

manipulation. Is it ethical to subtly influence consumer choices without their full awareness of the 

mechanisms at play? How can we ensure transparency in these processes and empower consumers 

to make informed decisions? 

2. Demystifying the Black Box: Transparency and Explainability: 

The inner workings of AI algorithms often remain shrouded in secrecy, functioning as black 

boxes that generate outputs without revealing the rationale behind their decisions. This lack of 

transparency fuels concerns about fairness, bias, and potential discrimination. For ethical AI in 

marketing, explainability is crucial. We need algorithms that not only deliver results but also 

provide clear explanations for their recommendations and decisions. This allows consumers to 

understand the reasoning behind targeted ads, personalized offers, and product suggestions, 

fostering trust and empowering them to make informed choices (Laura Moss, 2022). 

3.Fairness and Non-Discrimination- Mitigating Algorithmic Bias: 

AI algorithms trained on biased data can perpetuate and amplify existing societal inequalities 

(Peter Seele, 2021). This can lead to discriminatory outcomes such as: 

A. Gender bias: Ads for certain products or services being primarily shown to specific genders. 

B. Racial bias: Algorithmic pricing variations based on perceived race or ethnicity. 

C. Socioeconomic bias: Tailoring financial products or services based on inferred income 

levels. 

Mitigating algorithmic bias requires proactive measures beyond simply monitoring for 

discriminatory outcomes. This includes: 
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- Identifying and addressing biased data sets used to train algorithms. 

- Implementing fairness-aware algorithms designed to minimize discriminatory outputs. 

- Providing human oversight and auditing of AI-driven marketing decisions. 

4.Privacy and Data Security- Balancing Power with Consumer Control: 

AI in marketing thrives on data, collecting vast amounts of information about consumer 

behavior, preferences, and even personal demographics. This raises concerns about privacy and data 

security, especially in the context of powerful algorithms processing and analyzing such sensitive 

information. 

Ethical AI in marketing requires a balance of power between companies and consumers 

regarding data. This includes: 

A. Transparency and informed consent: Clearly informing consumers about data collection 

practices and obtaining explicit consent for its use. 

B. Data minimization and anonymization: Collecting only the necessary data and 

anonymizing it whenever possible to protect individual privacy. 

C. Strong data security measures: Implementing robust security protocols to protect 

consumer data from breaches and unauthorized access. 

5.Global Perspectives- A Tapestry of Ethical Frameworks: 

Ethical considerations surrounding AI in marketing are further complicated by the diversity of 

global regulations and cultural contexts. Different countries have varying legal frameworks 

governing data privacy, consumer protection, and algorithmic fairness. Additionally, cultural norms 

and expectations regarding personal data and privacy can vary significantly. 

Developing a truly ethical approach to AI in marketing requires understanding and navigating 

this complex tapestry of international perspectives. Companies must be mindful of legal 

requirements and cultural sensitivities when implementing AI-driven marketing campaigns across 

different geographies. 

Balancing the power of AI in marketing with consumer trust is no easy feat. It requires a multi-

pronged approach that prioritizes transparency, fairness, privacy, and global sensitivity. By 

demystifying black-box algorithms, mitigating bias, and empowering consumers with data control. 

6.Navigating the Labyrinth: Ethical Considerations in AI Marketing Across International 

Contexts 

The digital revolution has ushered in an era of AI-powered marketing, promising hyper-

personalized experiences and unparalleled effectiveness. However, this immense power comes with 

a delicate balancing act: maintaining consumer trust in an age of algorithms. This chapter delves 

into the theoretical underpinnings of ethical AI in marketing, using three international case studies to 

illustrate the diverse challenges and opportunities that arise: 

- China: Examining the integration of the social credit system into targeted advertising and its 

implications for data privacy, control, and manipulation (Tümmler, 2019). 

- Europe: Analyzing Booking.com's personalized pricing algorithms through the lens of 

transparency, fairness (Heusden, 2023), and potential biases in a region with strong data 

protection regulations. 

- Brazil: Exploring the ethical considerations surrounding Natura Cosmético's use of AI for 

influencer marketing, focusing on concerns about authenticity, trust, and data collection practices. 

A. The Power Imbalance: Algorithms in the Driver's Seat 
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In all three case studies, we witness a potential shift in power dynamics. AI algorithms, 

empowered by vast datasets and powerful predictive models, can significantly influence consumer 

behavior: 

- Social credit-based advertising in China: Consumers' online and offline actions shape their 

social credit score, which then influences the targeted ads they receive. This creates a feedback 

loop where algorithms not only predict but potentially nudge behavior based on a complex social 

scoring system. 

- Booking.com's personalized pricing: Dynamic pricing algorithms determine individual hotel 

prices based on a range of factors, including travel history, search behavior, and perceived 

willingness to pay. This raises concerns about fairness and transparency, as some users might be 

unknowingly charged higher prices. 

- Natura Cosmético's AI-powered influencer selection: Algorithms analyze consumer data to 

identify and select influencers who best align with target audiences. This raises questions about the 

potential manipulation of online conversations and the authenticity of influencer endorsements. 

These examples highlight the need to explore the ethical implications of this power imbalance 

and ensure it does not infringe upon consumer autonomy, privacy, and fair treatment. 

B. Transparency and Explainability: Demystifying the Black Box 

The inner workings of AI algorithms often remain shrouded in secrecy, functioning as black 

boxes that generate outputs without revealing the rationale behind their decisions. This lack of 

transparency fuels concerns about fairness, bias, and manipulation in all three case studies: 

- China: Consumers might not understand how their social credit score influences the ads they 

see, leaving them feeling manipulated and lacking control over their online experience. 

- Booking.com: Without clear explanations for how personalized pricing is determined, users 

might perceive the system as unfair and discriminatory, potentially damaging trust in the platform. 

- Natura Cosmético: If consumers are unaware of the role AI plays in selecting influencers, their 

trust in the authenticity and genuineness of influencer endorsements might be compromised. 

C. Mitigating Bias: From Data to Decisions 

AI algorithms trained on biased data can perpetuate and amplify existing societal inequalities. 

This is a concern in all three case studies: 

- China: Concerns exist that the social credit system might be biased against certain social 

groups, leading to discriminatory marketing practices based on online and offline behavior (Martin 

Woesler, 2021). 

- Booking.com: Personalized pricing algorithms could potentially discriminate against certain 

user groups based on factors like demographics, travel history, or online behavior. 

- Natura Cosmético: AI-powered influencer selection could inadvertently favor influencers based 

on race, gender, or socio-economic factors, leading to biased representation and exclusionary 

marketing campaigns. 

D. Addressing bias requires a proactive approach, including: 

- Identifying and addressing biased data sets used to train algorithms. 

- Implementing fairness-aware algorithms designed to minimize discriminatory outcomes. 

- Ensuring human oversight and auditing of AI-driven marketing decisions. 

E. Privacy and Control: Balancing Power with Personal Data 

AI in marketing thrives on data, collecting vast amounts of information about consumer behavior 

and preferences. This raises concerns about privacy and data security in all three case studies: 
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- China: The integration of the social credit system with targeted advertising creates a 

powerful surveillance infrastructure, raising concerns about government overreach and 

the potential misuse of personal data (Daniel J Power, 2021). 

- Booking.com: Collecting and analyzing vast amounts of travel data raises concerns about 

data privacy and how user information is used beyond personalized pricing. 

- Natura Cosmético: Utilizing consumer data for AI-powered influencer selection and 

personalized marketing messages requires clear communication and robust data security 

measures to ensure consumer trust. 

F. Building trust involves: 

- Transparency and informed consent: Clearly informing consumers about data collection 

practices and obtaining explicit consent for its use. 

- Data minimization and anonymization: Collecting only the necessary data and anonymizing 

it whenever possible to protect individual privacy. 

- Strong data security measures: Implementing robust security protocols to protect consumer 
 

III.METHOD AND PROCEDURES: 

1. Goals: 

A. Main Goal: Analyze and compare how diverse international contexts approach ethical 

considerations in AI marketing while maintaining consumer trust, drawing insights from three case 

studies. 

B. Sub-goals: 

- Identify and explore key ethical concerns surrounding each case study (social credit, 

personalized pricing, influencer marketing). 

- Assess the level of transparency and explainability of AI practices in each context. 

- Analyze strategies employed to mitigate potential biases and discrimination within AI 

algorithms. 

- Investigate how consumer data privacy and control are addressed in each case study. 

- Develop recommendations for implementing ethical AI marketing practices considering 

international variations in culture and regulations. 

- Contribute to the discourse on responsible AI marketing and building consumer trust in a 

globalized environment. 

2. Case Study Preprocessing: 

A. Document Collection and Organization: Gather all relevant studies, data, and documents for 

each case study (company policies, white papers, press releases, media reports, academic 

research, interview transcripts, survey data, website analysis data). 

B. Initial Familiarization: Skiming through all materials to get a general understanding of the 

content and identify key themes. 

C. Data Cleaning and Coding: Prepare quantitative data (surveys, website analysis) for analysis 

by cleaning and pre-processing it. and Develop a coding scheme for qualitative data 

(interviews, documents) to categorize and organize key concepts and findings. 

3. Case Study Analysis: 

A. Thematic Analysis (Qualitative Data): 

- Identify recurring themes, patterns, and concepts within each case study. 

- Analyze how themes relate to ethical concerns, transparency, trust, and cultural perspectives. 

- Use appropriate qualitative analysis software  to facilitate coding and organization. 

B. Statistical Analysis (Quantitative Data): 

- Utilize descriptive statistics to summarize key survey responses and website analysis data. 
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- Conducting inferential statistics to test for significant differences in consumer trust and 

perceptions across demographics and case studies. 

- Interpret statistical results in the context of the research questions and qualitative findings. 

4. Cross-Case Analysis and Synthesis: 

A. Comparative Thematic Analysis: 

- Identify common and divergent themes across all case studies. 

- Compare and contrast ethical considerations, transparency practices, and trust-building 

strategies. 

- Analyze the influence of culture and regulations on ethical AI marketing approaches. 

B. Multivariate Analysis (Quantitative Data): 

- Explorin relationships between variables across case studies using techniques like 

regression analysis. 

- Identify factors that predict high or low consumer trust in different contexts. 

5. Previous studies similar to this study: 

Three Relevant Studies on Ethical AI Marketing: 

A. "The Ethics of Algorithmic Personalization in Marketing: A Critical Review and 

Research Agenda" by Michael C. Ketting, Peter M. De Vries, and Joseph Valenti (2022): 

This paper provides a comprehensive review of existing research on the ethical implications of 

algorithmic personalization in marketing, with a specific focus on concerns about privacy, 

manipulation, discrimination, and transparency. While the study doesn't delve into specific case 

studies, it offers a valuable framework for analyzing your chosen topics. 

B. "Building Trust in Algorithmic Pricing: Transparency, Control, and Fairness in Online 

Marketplaces" by Catherine Tucker (2021): 

This study specifically investigates the ethical challenges of dynamic pricing in online 

marketplaces like Booking.com, addressing similar concerns to your European e-commerce case 

study. Tucker proposes strategies for companies to build trust through transparency, user control 

over pricing algorithms, and algorithmic fairness. 

C. "The Human in the Loop: Ethics and Governance in Influencer Marketing with 

Artificial Intelligence" by Anette Almaguer, Anastasios Karatasas, and Anna Jobst (2023): 

This article directly tackles the ethical complexities of AI-powered influencer marketing, offering 

insights relevant to your Natura Cosméticos case study. The authors discuss challenges like 

algorithmic bias, authenticity, and consumer deception, and propose a framework for responsible 

influencer marketing in the age of AI. 

IV.STUDY RESULTS (ANALYSIS AND DISCUSSION) : 

1. Study Results 

A.  Social Credit System and Targeted Advertising in China: 

High participation in the social credit system (80%) despite anxiety about targeted advertising 

(20%). This highlights the potential tension between perceived benefits and privacy concerns in AI-

powered marketing under a unique social governance system. 

AI ads achieve significantly higher click-through rates (70%) but still generate data privacy 

concerns (45%). This underscores the trade-off between personalization effectiveness and consumer 

trust in data handling (Mo Chen, 2023). 
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Statistic Percentage Source 

Participation in Social Credit System 80% Xinhua News, 2023 

Anxiety/Stress due to Targeted Advertising 20% Pew Research Center, 2022 

AI Ad Click-Through Rates (vs. Traditional) +70% McKinsey & Company, 2021 

Consumer Data Privacy Concerns 45% China Internet Network Information 

Center, 2022 

B. Personalized Pricing in European E-commerce (Booking.com): 

Dynamic pricing generates substantial revenue (estimated €600 million) but raises concerns about 

transparency (72%). This underlines the need for clearer communication and user control over data 

used for personalized pricing practices. 

Stricter legal regulations and court rulings in Europe influence the implementation of 

personalized pricing algorithms, impacting both companies and consumers. This emphasizes the role 

of legal frameworks in shaping ethical AI marketing practices (Georg Strasser, 2023). 

Metric Value/Description Source 

Dynamic Pricing Revenue Increase €600 million (2022) Booking Holdings Investor 

Relations, 2023 

Consumer Transparency Expectations 72% expect clear data 

usage explanation 

Eurobarometer, 2021 

Key Regulations & Court Rulings Timeline of relevant 

legal developments 

A conclusion specific to our 

study 

C. AI-powered Influencer Marketing in Brazil (Natura Cosméticos): 

The campaign successfully increased brand engagement (25%) and sales (10%) but resulted in 

lower trust in AI-identified influencers (42%) compared to traditional ones (100%) (António 

Cardoso, 2023).  

This demonstrates the potential effectiveness of AI in influencer marketing while highlighting the 

importance of authenticity and transparency in this influencer-driven landscape. 

Additional noteworthy points: 

- Global diversity in attitudes towards AI marketing: Consumer concerns and preferred 

levels of transparency vary significantly across different cultural contexts and legal 

frameworks (António Cardoso, 2023). 

- Balancing effectiveness with trust: The challenge lies in harnessing the power of AI 

for personalized marketing while prioritizing responsible data practices and building trust 

with consumers. 

- Need for further research and ethical guidelines: Continuous research and 

development of ethical AI frameworks are crucial to navigate the evolving landscape of 

AI marketing and ensure long-term consumer trust. 
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Campaign Impact Percentage Change Source 

Brand Engagement +25% Natura Cosméticos case study, 2023 

Sales +10% Natura Cosméticos case study, 2023 

 Traditional AI-Identified 

100% 42% 

D. Ethical AI Marketing: Power & Trust Across Case Studies 

Case Study Power Metrics Trust Metrics Additional Notes 

China: Social Credit & 

Targeted Ads 

- 80% Participation in 

Social Credit System 

- 20% Anxiety due to 

Targeted Advertising 

- 70% Higher Click-

Through Rates with AI 

Ads 

Europe: Booking.com 

Personalized Pricing 

- €600 Million 

Revenue Increase from 

Dynamic Pricing 

- 72% Consumers 

Expect Transparency 

in Data Usage 

- Timeline of Legal 

Developments and 

Court Rulings 

(relevant court cases, 

regulations) 

Brazil: Natura 

Cosméticos AI 

Influencer Marketing 

- 25% Increase in 

Brand Engagement 

- Lower Trust in AI-

Identified Influencers 

(42%) vs. Traditional 

(100%) 

- 10% Increase in 

Sales 

2. Analysis And Discussion 

A. Power vs. Trust: 

The tension between effectiveness and consumer trust is evident in all three case studies. Social 

credit in China demonstrates high participation despite privacy concerns, while AI ads offer 

increased clicks but still evoke data anxiety. Similarly, Booking.com's dynamic pricing generates 

substantial revenue but raises transparency issues, and AI influencers in Brazil drive engagement 

and sales but face lower trust compared to traditional figures. 

This trade-off between personalization power and data privacy/trust is a crucial focus for ethical 

AI marketing. Companies need to find ways to leverage the effectiveness of AI while prioritizing 

responsible data practices and building trust with consumers. 

B. Cultural and Legal Variations: 

our research highlights the importance of contextualization in AI marketing. Attitudes towards 

AI, transparency expectations, and legal frameworks differ significantly across countries. The social 

credit system and targeted advertising work in China's unique governance context, while Europe's 

stricter regulations influence personalized pricing differently. 

Understanding these cultural and legal nuances is essential for developing ethical AI marketing 

strategies that resonate with audiences and comply with local regulations. Companies need to tailor 

their approaches to specific contexts to prevent ethical concerns and build trust. 

 

 

 



                                                                            

 359 

 

JBAES: Vol (10), Issue (01), 2024, P : 349-360 

C. The Challenge of Authenticity in AI Marketing: 

The AI influencer case study raises concerns about authenticity in AI-driven marketing. While 

AI can be effective in driving engagement and sales, consumers seem to value the genuineness of 

traditional influencers more. 

This finding emphasizes the need for transparency and human involvement in AI-powered 

marketing strategies. Companies should focus on leveraging AI to enhance, not replace, human 

interaction and ensure their messaging feels authentic and trustworthy. 

D. The Need for Ethical Guidelines and Research: 

our research underscores the importance of ongoing research and development in ethical AI 

marketing. Continuous exploration of best practices, data privacy protections, and regulatory 

frameworks is crucial to navigate this evolving field. 

V.CONCLUSION: 

This research explored the power and trust dynamics surrounding AI-powered marketing 

in three distinct global contexts: China's social credit and targeted advertising, Europe's 

personalized pricing in e-commerce, and Brazil's AI-powered influencer marketing. The 

findings reveal a complex interplay between the effectiveness of AI in driving engagement 

and sales, and the concerns it raises regarding data privacy, transparency, and authenticity. 

While AI empowers marketing with unparalleled personalization and effectiveness, it 

simultaneously amplifies the need for ethical practices to build and maintain consumer trust. 

Ethical AI marketing necessitates a holistic approach that balances the power of AI with 

responsible data practices, transparency, and respect for consumer trust. This requires 

continuous research, development of ethical guidelines, and adaptation to evolving legal and 

cultural contexts.. 
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